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Power SPeak

IESS has been organized by EEPC India since its first edition in 2012. The show is an example of one of the many steps 

that EEPC has taken to establish India as the favored destination in the engineering sector. Chariman, EEPC India, 

Tarvinder Singh Bhasin asserts why it is necessary to have shows such as IESS. Excerpts of the interview follow...

In what way does IESS act as a 
platform to exchange and share 
knowledge on technology 
developments in the 
engineering industry? 

Tarvinder Singh Bhasin: India Enginee-
ring Sourcing Show (IESS) is a flagship 
event organized by EEPC India under 
the aegis of the Ministry of Commerce 
and Industry, Government of India. This 
is considered to be the largest sourcing 
show organized within India for the en-
gineering sector, particularly for MS-
MEs. IESS has recently emerged as the 
most favored global destination for 
sourcing engineering goods and services 
from India.

As exchange of knowledge and 
technology development is at the core 
of efficient production and exports, IESS 
lays a greater emphasis on these two 
areas. The show has turned out to be a 
meeting point not only for buyers and 
sellers but also for exploring and 
dissemination of available technology in 
India and outside. 

Additionally, this year, institutes such 
as Indian Institute of Technology, 
Mumbai; Department of Scientific & 
Industrial Research (DSIR); and others 
will be participating to showcase their 
technological prowess and expertise. 

Seminars on technology upgradation 
and dissemination are also being 
organized. As the engineering sector in 
India, particularly exports, is 
dominated by SMEs, IESS gives greater 
priority to them in terms of providing 
them with opportunities for technology 
acquisition, networking, generating 
queries and business orders and for 
technological upgradation. Participa-

tion in the show enables SMEs to get 
recognized by overseas government 
bodies, including technology providers, 
leading trade promotion organizations, 
large global MNCs, Indian PSUs, and 
government ministries.

How different will this year’s 
show be as compared to its 
previous editions?

Bhasin: The current edition of IESS 
(IESS V) is different from the preceding 
ones in several aspects. This year the 
focus is on six very important industries 
that are important not only from the 
perspective of the domestic market but 
also from the export angle. These 
include industrial supply and 
subcontracting; metal & shop floor; 
industrial and electrical machinery; 
automotive components; innovation 
and technology; and investments & 
engineering project exports. 

Furthermore, there will be 
participation from a larger number of 
countries. About 450 delegates from  
55 different countries in Asia, Europe, 
Africa, North America and Latin 
America have confirmed their 
participation. This includes over  
100 delegates from Europe and CIS 
alone. In addition, we expect to receive 
over 10,000 professional visitors and 
over 300 companies to participate in  
this exhibition. 

Further, dedicated global sourcing 
meets are being organized by involving 
engineering majors such as ABB, 
Kubota, Yanmar, apart from global 
vendor development meets, and a 
dedicated UK India business forum. 
IESS will also witness the presence of 

major global R&D & technology 
providers such as Fraunhofer, European 
Business Technology Center to present 
various avenues for SMEs. 

This edition of the show offers a state-
of-the-art digital interface for the 
participants. Besides the website, for this 
edition we have developed a mobile app 
for android, iOS and Windows 
platforms. We have also developed a 
dedicated B2B module, which is 
available for all the stakeholders. This 
will facilitate the users in fixing 
important business meetings through 
both the website and mobile app. 

Furthermore, the show will witness 
the official launch of websites and films 
on pumps and valves & electrical and 
power product sectors by the 
Government of India before a global 
audience. The purpose is to promote the 
‘Make in India’ brand.

In the background of the ‘Make 
in India’ initiative, how will the 
show enable exhibitors to 
expand their business?

Bhasin: The ‘Make in India’ initiative, 
recently launched by the Government 
of India is a very ambitious program. 
The major objective behind the initiative 
is to focus on job creation and skill 
enhancement in 25 major sectors of the 
economy. These include many of the 
engineering sectors such as automobiles, 
railways, design manufacturing, 
renewable energy, mining, and 
electronics. It envisions equitable 
development of the Indian economy by 
enhancing manufacturing activities. The 
initiative seems to have instilled renewed 
enthusiasm in the Indian engineering 
sector. It has also been quite successful 
in drawing overseas investments in the 
domestic manufacturing sector.

However, for the success of the cam-
paign, two types of support are critical: 
first, creating an enabling environment 
for technological upgradation; and  
second, financial support. 

With this in the background, IESS V 
lays an emphasis on the buyers–sellers 
meet, the presence of a large number of 
delegates from several trading partners 
and a vendors’ development seminar 
will act as a huge opportunity for the 
exhibitors at the show. 

The show will also help SMEs identify 
local customers for their products and 
materials. Moreover, they will be able to 
showcase their manufacturing 
competitiveness, quality products and 
their reliability in forming global 
business partnerships. 

Globalizing the Industry!

What message would you 
like to share with aspiring 
entrepreneurs in the engineering 
industry?

Bhasin: In the light of increasing 
integration of the Indian economy with 
the global industry, the time ahead will 
be very challenging for old and new 
entrepreneurs. Only those companies 
that can produce at a globally competitive 
price are expected to survive. This will 
be true both for local producers as well 
as exporters. This is because the 
distinction between ‘production for 
local market’ and ‘production for 
exports’ is disappearing. Moreover, 
under the aegis of the WTO, tariff 
advantages enjoyed by local producers 
will also disappear in the coming period.     

For improving the efficiency of Indian 
companies and to make these globally 
competitive, emerging entrepreneurs 
must prepare themselves. This 
preparation has to come through 
product innovation and production of 
better quality products at globally 
competitive rates. There is a need for 
Indian companies to be fully integrated 
with the global value chain. 

Most Indian companies, particularly 
MSMEs, at present use outdated 
technology. This makes their product 
less competitive globally in terms of 
quality and product standards. The 
recent decline in exports over the last 
few months is considered to be 
attributed to these reasons. We already 
have signs of the engineering sector 
recording negative growth in the last 
few months of 2015–16. 

However, some opportunities have 
emerged from recent initiatives by the 
Government of India such as focusing 
on developing markets like Africa.  
Africa has been accorded a major focus 
for exploiting export opportunities. An-
nouncement of extending the $10 bn 
line of credit to Africa might help Indi-
an companies to explore new markets. 
Furthermore, the steps taken towards 
regional integration through South Asi-
an transport infrastructure is likely to 
open a window of opportunities for the 
engineering sector. Upgradation of en-
gineering testing facilities at par with 
global standards and promoting global 
quality accreditations for product stan-
dards are also being encouraged by the 
Government of India. 

To optimally utilize the existing 
opportunity, aspiring entrepreneurs 
need to focus on product innovation and 
production of better quality products at 
globally competitive rates.▶ Chariman, EEPC India, Tarvinder Singh Bhasin
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turned out to be 
a meeting point 
not only for 
buyers and 
sellers but also 
for exploring and 
dissemination of 
available 
technology in 
India and 
outside.

IESS 2015 report-SIDBI.indd   44 17-Oct-16   6:32:38 PM



TUESDAY NOVEMBER 24, 2015    Day 16
SUBCONTINENT  EDITION

eXHiBitor SPeak

▶ Managing Director, Grind Master 
Machines Pvt Ltd, Mohini Kelkar.

▶ Manager Export, KICH Architectural 
Products Pvt Ltd, Vishal Nathwani
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IESS will provide a platform for exhibitors such as Grind Master Machines Pvt Ltd to interact with 
potential foreign buyers to increase their business. Managing Director, Grind Master Machines Pvt 
Ltd, Mohini Kelkar shares her expectations from the event.

IESS is the flagship show of EEPC India and is recognized as the only sourcing event in India. 
Manager Export, KICH Architectural Products Pvt Ltd, Vishal Nathwani speaks on his expectations on 
obtaining a good response from OEM and B2B clients.

Grind Master Machines Pvt 
Ltd is a company based on 
innovation and efficiency in 

engineering, with a grounding in 
strong values. Over the past three 

Rajkot-based Kich Architectural 
Products Pvt Ltd is India’s 
leading manufacturer in the 

premium segment of architectural 
hardware, bathroom accessories and 
handrails & baluster systems. With a 

decades, the company has grown 
exponentially, offering one of the 
widest ranges of special purpose 
machines for the processes of 
deburring, grinding, polishing and 
micro-finishing to suit every industry 
need. From producing 2–3 machines 
a year, Grind Master now 
manufactures 450 machines in three 
state-of-the-art factories and 
additional manufacturing support 
units. All Grind Master machines 
have inbuilt reliability, quality, 
consistency and appropriateness for 
the specific application. This is 
achieved with a terrific team that is 
passionate about building machines. 

Engineering showcase 

This year, the company is also 
participating at IESS 2015, an event 
that showcases India’s largest display 
of engineering products and solutions 

vision to deliver superior quality and 
long lasting durability in architectural 
products category, Kich was 
established as an export oriented unit 
in the year 1992. Although having a 
very humble beginning, Kich grew at 
a very fast pace due to unmatched 
quality and unique craftsmanship of 
its products. Since inception, Kich has 
always fulfilled global quality 
parameters. Kich architectural 
products are the epitome of enduring 
strength, stunning aesthetics, unique 
designs and impeccable functionality. 

IESS 2015

Engineering Export Promotion 
Council (EEPC) India is the premier 
trade and investment promotion 
organization in India. It is sponsored 
by the Ministry of Commerce & 
Industry, Government of India and 
caters to the Indian engineering 
sector. This year, the Council has 

with substantial number of overseas 
buyers and trade buyers. The show 
has also arranged for some interesting 
conferences for its visitors. In terms 
of business, Managing Director, 
Grind Master Machines Pvt Ltd, 
Mohini Kelkar says, “IESS will give us 
the opportunity to interact with 
foreign buyers and delegations. In 
addition to this, these contacts will 
also help build our export business.” 

Business sense 

Through this event, companies can 
display their latest technologies and 
also interact with the who’s who of the 
industry. Also, in today’s uncertain 
market conditions, the event will 
enable Indian machine tool 
manufacturers to gain confidence. 
“We will showcase our high 
technology machines in the 
exhibition. This will bring out the 

organized its fifth edition of India 
Engineering Sourcing Show (IESS), 
the flagship show of EEPC India in 
Mumbai. This show is recognized as 
the only sourcing event in India to 
showcase the latest technologies and 
a preferred meeting place for global 
buyers and sellers. To attract business 
opportunities, Manager Export, 
KICH Architectural Products Pvt Ltd, 
Vishal Nathwani opines, “We are 
participating at IESS 2015 for the first 
time but we have been tracking the 
show since last year. In the 
background of the ‘Make in India’ and 
‘Made in India’ campaigns, we will 
identify companies at the event that 
can source our products for B2B and 
government projects such as railways, 
infrastructure and smart city 
housing.” IESS provides a business 
platform for technology companies to 
display their future ready products to 
early adopters from all over the world.

Creating Business Prospects

The Mega Sourcing Show

capabilities of Indian machine tool 
manufacturers. Showcasing our 
technologies at this platform will help 
us build not only our brand but also 
the brand for Indian machines tools 
and technologies. Due to uncertainties 
in market conditions, it has become 
necessary for each company to 
diversify and have presence in various 
markets worldwide,” adds Kelkar. 

In order to generate potential 
business leads, exhibitors have 
numerous expectations from the 
show. “We hope that delegations from 
global engineering and automotive 
companies with specific ‘sourcing’ 
requirements from India will visit the 
event as this will bring many 
opportunities for us,” concludes 
Kelkar.
▶ Grind Master Machines Pvt Ltd 
Hall 1 / Stall F02  

Market condition 

The current market conditions are 
uncertain, it depends on the attitude 
of the businessman as even the worst 
market will be considered as an 
opportunity by industry players that 
have a positive approach. “The show 
is helping companies to come out of 
their shell and explore global markets 
in their home country. Companies 
will now have to take advantage of 
this situation in order to generate 
business,” adds Nathwani. The 
company also has certain expectations 
from the event, Nathwani concludes, 
“Being one of the largest 
manufacturers in India for stainless 
steel architectural hardware products, 
we expect a good response from OEM 
and B2B clients as we are focusing on 
government procurement contracts.”
▶ KICH Architectural Products Pvt Ltd  
Hall B / Stall 58
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Pilfer Proof Seals

Novoflex is one of the leading manufacturers of cable ties 
and other wiring accessories in India.  Since its inception 
in 1980, Novoflex is a leading driver of the Indian 
manufacturing industry, catering to all segments of the 
sector. Novoflex Pilfer Proof Seals are an effective means 
to prevent and deter theft of your precious, genuine products 
and protect them against contamination and counterfeiting. 
The seals are secure, reliable, versatile, strong and also offers 
spikes for better gripping. Permanent impressions can be 
made through the seals hot stamping technique. The 
Novoflex Pilfer Proof Seals also provide seven digit 
sequential numbering and is 100 per cent tamper proof. It 
is available in various different colors as per the customers’ 
requirements.
▶ Novoflex Industries  
Hall 1 / Stall F42

NanoFinish Superfinishing Machine

Grind Master NANOFINISH range of machines for microfinishing and 
superfinishing of automotive powertrain parts is trusted by leading OEMs globally. 
The NANOFINISH Model SMP500E_SC is a revolution in processing of automotive 
transmission parts. It is built to achieve both size and finish in one process – 
NANOFINISH with SIZE CONTROL. Achieving stock removals of up to  
20 microns, the machine guarantees output size within ±5 microns, at the same 
time achieving fine finish values of Ra 0.1. Combined with the hard turning 
technology available in the market, NANOFINISH with SIZE CONTROL eliminates 
the need for expensive and maintenance prone grinding operations. This 
breakthrough technology was launched by Grind Master at EMO Milano in 2015. 
NANOFINISH superfinishing machines are recognized as reliable solutions for 
finishing of automotive transmission shafts, steering parts, pump parts and turbo 
charger shafts. The machine is equipped with the Nano Finish Control System that 
provides a simple and user friendly screen for easy and quick set up change. The 
various superfinishing parameters can be easily set on the screen of this system 
thereby achieving the finishing results at an optimum cost. 
▶ Grind Master Machines Pvt Ltd 
Hall 1 / Stall F02
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▶ Consul (Trade), Consulate General of 
Malaysia Trade Section (MATRADE), 
Mazlan Harun

▶ CMO, Novoflex Industries, 
Deepa Banka
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IESS provides a wholesome package of information about the latest technologies and also offers an 
opportunity to connect and network with India’s strongest players in the industry.

IESS 2015 is contributing towards gaining necessary confidence in today’s uncertain market 
conditions by providing and setting up a stage where both buyers and sellers can meet face-to-face 
and discuss the way forward.

Malaysia External Trade 
Development Corporation 
(MATRADE) is the 

National Trade Promotion agency of 
Malaysia, with a primary objective of 
connecting Indian companies with 
Malaysian product manufacturers. The 
Corporation is also involved in assisting 

Novoflex introduces itself as 
one of the leading 
manufacturers of cable ties 

and other wiring accessories in India. 

Malaysian companies in terms of 
investing directly or entering India 
through the joint venture route. Consul 
(Trade), Consulate General of 
MATRADE, Mazlan Harun says, “As 
India Engineering Sourcing Show 
(IESS) provides an opportunity to 
network with Indian engineering 
product manufacturers as well as 
players from other countries, 
MATRADE will make use of the show 
as a platform to network and connect 
with local companies from across 
India. With an established and strong 
engineering industry in Malaysia, 
Malaysian companies can provide an 
excellent support to India’s rapidly 
growing engineering industry.”

Opportunity

IESS has established itself as a 
pioneer and a flag bearer for the 
engineering industry in India under the 
leadership of the Engineering Export 
Promotion Council. “In an uncertain 
market, the show acts as a strong pillar 
of support to the industry as it provides 
opportunities to introduce new 

With a huge range of over 1,000 
products, Novoflex uses its expertise 
everyday to simplify the requirements 
of its customers while being cost-
effective too. 

IESS V

Now in its fifth edition, India 
Engineering Sourcing Show (IESS) is 
the maiden sourcing event in India that 
acts as a platform for domestic players 
to meet and network with global 
potential customers, buyers and forge 
partnerships or alliances. This year, 
global buyers from over 50 countries 
are visiting IESS 2015 to explore 
sourcing and partnership opportunities. 
CMO, Novoflex Industries, Deepa 
Banka opines, “IESS 2015 will act as a 
platform to showcase our wide range 
of products to an even more diverse 
audience. Under the Novoflex umbrella, 

technologies and high quality products 
in the market. With a conference that 
is simultaneously held with the 
exhibition, IESS provides a wholesome 
package of information about the latest 
technologies and also offers an 
opportunity to connect and network 
with India’s strongest players in the 
industry,” adds Harun.

Developing trade

As a participant, MATRADE expects 
to generate significant interest from 
Indian companies looking for specific 
products such as automotive parts & 
components, machinery, electrical 
products, metal & steel products, ICT 
services and industrial raw materials. 
The Corporation will assist these 
companies and help them find suitable 
partners to meet their product 
specifications and requirements while 
also helping them to understand the 
duty benefits that the Indian companies 
can avail under the Malaysia India 
Comprehensive Economic Cooperation 
Agreement (MICECA) as well as the 
ASEAN India Free Trade Agreement 

we have over 500 different products 
which can cater to each and every 
industry extensively. The event will also 
act as a forum for us to interact with 
existing as well as potential customers. 
Not only will this allow us to keep 
abreast of the new developments within 
the industries but will also help us 
identify the emerging market trends.”

Generating Business  

The show will contribute towards 
gaining necessary confidence in today’s 
uncertain market conditions by 
providing and setting up a stage where 
both buyers and sellers can meet face-
to-face and discuss the way forward. In 
a competitive environment such as an 
exhibition, it gives the sellers an 
opportunity to showcase the best they 
have to offer, while buyers are given the 
chance to inspect and interact with 

Trade Talk

Melting Pot of Ideas

(AIFTA). With both treaties in place, 
Malaysia and India have shown a strong 
intention to grow together and IESS 
will be one such platform where this 
goal can come to fruition.

“With a conference focusing on 
topics such as ‘India’s Collaboration 
with Advanced Markets for 
Cooperation in Areas of High 
Technology Manufacturing’, ‘Indian 
Smart Cities – From Vision to Reality’ 
and ‘Railways Summit – Doing 
Business with Indian Trade’, IESS has 
showed its commitment to solve the 
present challenges that have been 
raised by the industry. The show’s 
further attempts to organize global 
sourcing meets where major 
corporations can put forth their 
requirements and explain their 
procurement policies, has further eased 
the process of connecting buyers with 
the manufacturers,” explains Harun.
▶ Consulate General of Malaysia 
Trade Section (MATRADE) 
Hall 1 / Stall e43

suppliers. “As a participant, our 
expectations from the show will be to 
develop business relations with potential 
customers, strengthen bonds with our 
existing customers, learn new 
developments, gain knowledge and 
insight, expand our visions, and take our 
business to greater heights,” adds Banka.

Exhibitions such as IESS help identify 
and solve the present challenges faced 
by the industry. “The event proves to be 
a common meeting ground for a vast 
number of buyers and sellers so that 
they can openly meet and discuss the 
challenges of the industry and find 
solutions so that the industry can move 
forward in a way which is win-win 
situation for all,” concludes Banka.
▶ Novoflex Industries 
Hall 1 / Stall F42
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The coveted show in its fifth edition opened its doors yesterday. IESS 2015 is proving to be an ideal platform 
for sourcing and networking. This is one of the many intiatives taken by EEPC India in the last 60 years. 
Executive Director, EEPC India, Bhaskar Sarkar elaborates on the various initiatives that are being undertaken 
to bring India’s manufacturing capabilities to the forefront.
In your opinion, how do 
sourcing shows such as IESS 
help Indian players to increase 
their exports?

Bhaskar Sarkar: In today’s globalised 
world, accessing the global market for 
exports is critically important for the 
growth of companies, including those 
from India. For this, companies require 
to build relationships with foreign 
companies and customers. Sourcing 
shows like ‘India Engineering Sourcing 
Show (IESS)’ are such platforms for 
Indian companies. 

What makes IESS special is that it 
helps those engineering SMEs who 
cannot participate in global sourcing 
events owing to scarcity of resources. 
IESS brings in buyers who could 
potentially source products from SMEs. 
Furthermore, this event helps local 
companies to establish connections 
with their foreign counterparts, to 
generate business and showcase their 
innovations, products and technologies. 
In addition, the participants, including 
exhibiters, get a chance to get detailed 
information and knowledge about 
specific sectors and can avail 
opportunities to meet and interact with 
sector experts.

Another major benefit is that IESS 
facilitates SMEs to explore local 
opportunities in terms of networking, 
collaboration and sourcing of products 
and technology. Usually SMEs in one 
part of India is not aware of markets 
and opportunities in other parts of 
India. IESS brings in companies from 

across India and helps SMEs to explore 
options for markets, networking and 
technological collaborations. 

Our experience over the last four 
years (since the first IESS held in 2012) 
prove that a large number of Indian 
companies, particularly small and 
medium ones have benefitted from 
their participation in the show. 
Furthermore, our experience from the 
last IESS IV demonstrates that 
participating countries and companies 
were able to generate good business. 
During the last edition held in Mumbai, 
visits of over 10,000 professionals from 
India and overseas was recorded. 
Exhibiters received 274 enquiries. 
Available data show that enquiries were 
worth $5.6 million. Additionally, actual 
orders of about $1.1 million were 
realized. Interestingly, one-fifth of the 
participating companies were able to 
discover agents/distributors during the 
show.                                                                                                   

What measures are you 
undertaking to promote trade 
between India and other 
countries through this show?  

Sarkar: IESS is one initiative from 
EEPC India that seeks to promote 
exports of engineering products. It also 
helps companies to consolidate their 
position in the existing export markets 
and to explore new ones. To ensure this, 
EEPC India takes a holistic approach 
by not only bringing in domestic and 
foreign companies but also bringing in 
foreign delegates. IESS 2015 has 

partnered with leading global 
engineering show organizers Hannover 
Milano Fair. 

The current edition provides the base 
for global interactions and help in 
expanding the outreach for the 
engineering enterprises from India. 
The focus sectors include, Industrial 
Supply and Subcontracting; Metal & 
Shop Floor; Industrial and Electrical 
Machinery; Automotive Components; 
Innovation and Technology; and 
Investments & Engineering Project 
Exports. These sectors are of prime 
importance for both the growth of 
domestic industries and also Indian 
exports.

On a different note, another event 
will take place alongside this show—the 
second edition of Metal and Shop Floor 
Expo— that will focus on technologies 
for the future smart factories.

What are the current challenges 
facing the Indian engineering 
industry in the current ‘Make in 
India’ ambience? How can they 
be overcome? 

Sarkar: The ‘Make in India’ campaign 
has envisioned equitable development 
of the Indian economy by enhancing 
manufacturing activities. The initiative 
has instilled renewed enthusiasm in the 
Indian engineering sector. It has been 
very successful in drawing overseas 
investments in the domestic 
manufacturing sector. Indian 
engineering which is dominated by 
SMEs, are at the receiving end of the 
potentially vast spillover benefits of the 
growing investments in the country. 

However, SMEs continue to be 
challenged in facing competition vis-à-
vis bigger enterprises. It is essential that 
SMEs are provided a platform where 
they are able to showcase their 
manufacturing competitiveness, quality 
products and their reliability in forming 
global business partnerships. 

IESS is focused on promoting the 
‘Make in India’ brand and the 
technology upgradation of SMEs on a 
global platform. This requires creating 
awareness on Indian products and 
innovation. To achieve this, EEPC India 
has invited companies and delegates 
from foreign countries.

Furthermore, the show will host two 
half day seminars on both the topics, 
the latter being organized by the 
Department of Scientific and Industrial 
Research (DSIR), Ministry of Science 
and Technology. The Government of 

Facilitating All-Round Growth

India has officially launched websites 
and the films on Pumps & Valves and 
Electrical & Power products sectors 
before global audience for promoting 
Made in India brands in the sector. 

How do you foresee the Indian 
engineering industry growing in 
the coming years?

Sarkar: Indian engineering industry, 
for quite some time, has been recording 
impressive growth rate. Indian 
engineering exports registered a 
healthy growth of over 14 per cent 
during FY 2014–15. This to some 
extent was because of buoyancy 
generated by the Make in India and 
other national policies the industry. 
The industry seemed to be optimistic 
that the markets will remain favorable 
and generate more opportunities in 
future too. Things, however, might not 
remain the same in the coming periods. 

The challenges emanating in the 
form of market competitions, non-
tariff barriers, free trading agreements 
and emerging issues of standards and 
certification are hindering export of 
Indian products. These could 
jeopardize the industry plan as 
envisaged in the new Foreign Trade 
Policy to increase share of Indian 
exports to 5 per cent in the global 
market by 2020, and also the strategy 
for increasing Indian engineering 
exports to $119 bn by 2022.

We have already signs of engineering 
sector recording negative growth in the 
last few month of 2015–16. Time ahead 
seems to be full of challenges unless 
concerted efforts are made to improve 
the situation. 

However, some recent initiatives by 
the Government of India focusing of 
developing markets like Africa provides 
some rays of hope and opportunities. 
Africa has been accorded major focus 
for exploiting exports opportunities. 
Recent announcement of extending  
$10 bn line of credit to Africa is a  
welcome step. 

Further, the steps taken towards 
regional integration through South 
Asian transport infrastructure is likely 
to open a window of opportunities for 
the engineering sector. Upgradation of 
engineering testing facilities at par with 
global standards and promoting global 
quality accreditations for product 
standards are also being encouraged by 
the Government of India. We hope 
these initiatives would help us arrest 
the downward trend in exports.▶ Executive Director, EEPC India, Bhaskar Sarkar
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The Government 
of India has 
officially 
launched 
websites and the 
films on Pumps 
& Valves and 
Electrical & 
Power products 
sectors before 
global audience 
for promoting 
Made in India 
brands in the 
sector.
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Global Sourcing 
Meet-ABB
Through its Global Sourcing Meet organized during 
IESS V, ABB offered a platform for participants and 
customers to discuss challenges pertaining to various 
sectors including energy, process automation and 
power systems. This event was dominated by the key 
issues such as maximizing efficiency, reducing carbon 
footprint, etc. 

ABB has 12 manufacturing facilities, more than 23 
marketing offices, 8 service centres and 3 logis-
tics warehouses in India. ABB stands as the largest 
supplier of industrial motors and drives, the largest 
supplier of power grids and the largest provider of 
generators to the wind industry.

Engineering brand 
India for SMEs
India’s engineering sector is already developed and 
well regulated. The importance of engineering lies in 
its close ties with manufacturing and infrastructure. 
With over $70 billion of engineering exports of India, 
Indian engineering products find their destinations 
mostly in US and Europe, which accounts for over 60 
per cent of India’s total engineering exports.

This seminar on Engineering brand India for SMEs 
offered a platform to discuss and assess the need 
and importance of branding, especially engineering 
products in India. Further, it will also discuss how 
Indian companies are gearing up to face global 
competition through branding.

The 3rd meeting of Indo-Czech JWG 
& workshop on India's collaboration 
with advanced markets in areas of 
high technology manufacturing
The 3rd meeting of Indo-Czech JWG & workshop on India's collaboration with advanced 
markets in areas of high technology manufacturing was a win-win situation as MoUs were 
signed between the delegates of both the countries. Apart from this, numerous speakers also 
made presentations and discussed the import - export market situations in India as well as 
the Czech Republic. The seminar helped both the countries to build their relations and foster 
mutual growth.

Signing of MoU between Department of Heavy Industry, 
Government of India & Ministry of Industry & Trade, 
Czech Republic
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▶ CEO, Authentic Engineers 
India Pvt Ltd, Hemant Modi

▶ CEO, Spectrum Cable-Tech, 
Shanker Tekwani
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IESS 2015 promises to be a facilitator for Indian 
manufacturers looking to spread their wings in the global 

IESS V 2015 is a big opportunity and a large platform to promote products at the global level.

market.

Authentic Engineers 
India Pvt Ltd (formerly 
known as Meson India 

Pvt Ltd) is the largest valves 
supplier of industrial and marine 
valves in India. Under the brand 
name ‘AURA’, the company 
markets a range of diverse 
products such as stop valves, 
diaphragm valves, storm flap/
check valves, gate valves, fire 

hose valves, butterfly valves, 
mudbox/strainers, ball valves/
gland cocks, safety/control 
valves, actuators, pipe couplings 
& repair couplings, etc. The 
company also offers DIN, JIS, 
and ANSI valves. All these 
products are corrosion resistant, 
abrasion resistant, dimensionally 
accurate, offer high performance, 
etc and are highly trusted by 
classification societies, ship 
yards, ship owners, gas 
industries, and more allied 
industries. The company was 
incepted with a vision to become 
the ultimate source for precision 
engineered marine components 
in the world.

Networking platform

IESS organized by Engineering 
Export Promotion Council 
(EEPC) India under the aegis of 
the Ministry of Commerce & 
Industry, Government of India 
is back. The event promises to be 
a facilitator for the Indian 
manufacturers looking to spread 
their wings in the global market. 
CEO, Authentic Engineers India 
Pvt Ltd, Hemant Modi says, 

“IESS V 2015 is a platform for 
SMEs & MSMEs to get exposure 
to the national as well as 
international market. The event 
will give us an opportunity to 
interact with buyers and also 
convert them into potential 
business leads.” 

Market scenario 

This year’s edition focuses on 
sectors such as industrial supply, 
metal & shop floor, industrial & 
electrical machinery, automotive 
component, innovation and 
technology manufacturing, and 
investments & engineering 
project exports. The show will 
also contribute towards gaining 
the necessary confidence in 
today’s uncertain market 
condition. “The market 
condition is never uncertain; it 
is the mind set of an entrepreneur 
that matters. Manufacturers that 
focus on quality and have a clear 
vision and presence in multiple 
segments will always have full 
confidence,” opines Modi.
▶ Authentic Engineers India 
Pvt Ltd 
Hall B / Stall 53

Established in 2006, Spectrum 
Cable-Tech manufactures all 
types of electronics & electrical 

cables as per national and international 
standards. Over a period of time, the 
company has created ‘quality’ 
benchmarks in the wire and cable 
industry and follows a customer centric 
approach. Spectrum cable-Tech has 
become synonymous with reliability, 
durability and impeccable quality. 

The show

India Engineering Sourcing Show 
(IESS) V 2015 is a meeting point not 
only for buyers and sellers but also for 
exploring and dissemination of 
available technology in India and 
outside. CEO, Spectrum Cable-Tech, 
Shanker Tekwani mentions, “IESS 2015 
is a big opportunity and a large platform 
to promote our products and our 
company at the global level. At the 
event, we are showcasing our new and 

high quality innovative products at 
very reasonable prices.” The show is 
sponsored by the Ministry of 
Commerce & Industry, Government of 
India and caters to the Indian 
engineering sector. This year, the 
Council has organized its fifth edition 
of IESS, the flagship show of EEPC 
India in Mumbai. “As IESS 2015 is 
backed and supported by the Ministry 
of Commerce, every participant can be 
assured of obtaining all the possible 
help from the Government of India to 
shield Indian manufacturers from 
uncertain international conditions.
IESS 2015 is one such step in that 
direction,” says Tekwani.

This year, global buyers from over  
50 countries are visiting IESS 2015 to 
explore sourcing and partnership 
opportunities. Tekwani opines, “At IESS 
2015, over 400 delegates from all over 
the world are expected to be a part of 
the show. As the event is very serious in 

Market Opportunity

Business Generation
terms of generating genuine business 
deals, we are quite hopeful that our 
company and products will obtain 
attention from genuine buyers.” 

The event is also hosting various 
conferences such as ‘India’s 
Collaboration with Advanced Markets 
for Cooperation in Areas of High 
Technology Manufacturing’, ‘Indian 
Smart Cities – From Vision to Reality’ 
and the ‘Railways Summit – Doing 
Business with Indian Trade’. Tekwani 
concludes, “As seminars of different 
subjects that are related to almost all 
types of industries are also being held 
at the show, we believe that the 
experience and knowledge shared by 
the top brains of the industry will help 
industries to identify, face and solve the 
industry challenges more effectively.”
▶ Spectrum Cable-Tech 
Hall 1 / Stall F24

▶ Dignitaries at DEWA's booth.

Dubai Electricity & Water Authority (DEWA) 
is participating at IESS V 2015 to offer 
Indian companies a platform to enhance 

their reach. “DEWA is organizing the 18th edition 
of Water, Energy, Technology and Environment 
Exhibition (WETEX) from October 4-6, 2016 in 
Dubai. Speaking on the same, Senior Manager-
Contracts, DEWA, Abdul Syed Abdul Hameed said, 
“We are estimating to host over 1,800 participants 
from all over the globe. We are also in talks with 
various Indian industrial associations in order to 
have a substantial Indian presence at the show." 
This event will create an opportunity for Indian 
companies to engage with strategic partners and 
other stakeholders.

Dubai Electricity & 
Water Authority
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Eurasia Business Forum India has been enjoying a warm business relationship with all the member nations of Eurasia over the last two decades. 
Over the years, the geography has become an important strategic and economic partner to most of the countries in the region. Many products from India have 
a high demand in Eurasian nations. These products include various engineering items used in infrastructure, road construction, power transmission and hospital 
equipment, etc. The India-Eurasia Business Forum served as a platform to strengthen trade and business relations between India and Eurasia.

cXO Forum - Blue Ocean Strategy for Indian Engineering Exports The Blue Ocean Strategy can be defined as capturing 
the uncontested market space, thereby making competition irrelevant. As the potential in the established market spaces is shrinking, this strategy gains importance. 
To learn more about this strategy, EEPC organized the ‘Blue Ocean Strategy for Indian Engineering Exports’. This event gave a platform to exchange ideas pertaining 
to the Blue Ocean Strategy. This will further lead to identifying newer markets, which can act as growth-drivers for Indian exports in the coming years. 

Global Sourcing Meet -iPRO Solutions UK’s leading global sourcing and manufacturing solutions provider, iPRO Solutions is offering a 
range of services that span the entire manufacturing process, addressing customer needs throughout the product life cycle. It hosted a Global Sourcing Meet in 
order to share its perspective on how to identify and use the best vendors for product sourcing services; how to negotiate rates according to the budget; and how 
to monitor and evaluate the in-process quality and other vital processes to ensure product procurement success.

Indian Smart cities-From vision to Realty TThe objective of the Smart City Mission is to promote cities that provide core infrastructure. 
Thus, it emphasizes on development of facilities such as adequate water supply, assured electricity supply, sanitation facilities like solid waste management, efficient 
urban mobility and public transport, robust IT connectivity and digitalization, good governance, especially e-governance and citizen participation, sustainable 
environment, etc. This seminar was a small step towards achieving this dream as it discussed issues, challenges and opportunities that emerge from this initiative.
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Global Sourcing Meet-yanmar India Yanmar is a Japanese company that produces and exports diesel engines like industrial engines, 
compact diesel engines for industry usage, etc. Also, it manufactures large engines such as generators and propulsion systems for ships. The company had 
organized the Global Sourcing Meet at IESS V in order to achieve mutual benefits with Indian companies. This forum created a platform for Yanmar and 
participants to interact and explore opportunities to do business with each other.

Digital India- the 100 Billion Dollar Manufacturing Opportunity The success of the 'Digital India' initiative relies 
on three core areas, which includes the creation of digital infrastructure, delivering services digitally and digital literacy. However, such an ambitious initiative 
brings unique challenges. To deal with the same, EEPC India created a forum where companies in the sector came together to discuss opportunities and practical 
problems that they face in the implementation of Digital India.  

India-UK Business Forum UK is one of the most important countries of Western Europe in terms of its economic size and one of the oldest 
trading partners of India. The cooperation and business association between the two countries is always increasing. This seminar ‘India-UK business Forum’ 
discussed trade and investment opportunities that exist in the two countries. It also showcased how the existing relationship could further be consolidated and 
expanded to mutually benefit both the countries.

vendor Development Meet—Indian PSUs Vendors constitute the supply chain of products and services produced by any company. 
For efficient production and distribution, both manufacturing and service companies require efficient vendors, who can supply materials at a competitive price 
and in a timely manner. Such a vendor-manufacturer relationship is developed through continuous interactions. IESS V offered a platform to Indian PSUs and 
their vendors to strengthen their existing relationship and establish new relations. The seminar emphasized on the process involved in the recruitment of vendors.  
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