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It is my pleasure to welcome Shri. P.K.Mahapatra, Joint Secretary, Ministry of Commerce & Industry at today’s seminar. 

I also welcome all the Indian Commercial Representatives of the seven CIS Countries - Armenia (who is also looking after Georgia), Azerbaijan, Kazakhstan, Kyrgyzstan, Tajikistan, Turkmenistan, Uzbekistan today present here and will be sharing with us the perspective of their respective countries with the 

Since, the objective of the today’s interaction is to leverage the opportunities available in the CIS countries through the Indian commercial representative perspectives. The commercial representative also gets the feel of the real issues and challenges faced by the exporting community.  I wish to take this opportunity to highlight some of the issue the exporters and the Export Promotion Councils ( EPC’s) are facing while interacting with the India Commercial representatives abroad.

1. The Indian Mission should be more sensitive to the needs of the exporting community in this competitive business environment. The Nodal Officer should be accessible and more responsive to the commercial activities happening in their respective countries and the more  proactive approach to the issue should be adopted.

2. The timely disseminate of information regarding tenders, projects, initiation of Antidumping, Countervailing and Safeguard measures; preferably electronically to the EPC’s so that the timely action can be initiated and taken.

3. The commercial wings of Mission/Consulate should keep a close watch on the market and transmit relevant information to the Council and EPC’s at least on a bimonthly basis.

4. With the global reduction in the tariff barrier, the countries are looking for various ways for denying the market access to the Indian Products. The need is to keep a vigil on the various trade policy measures taken by the respective govt. and keep the GOI / Councils posted on these developments.

5. Intimating changes and implications thereof in the trade policy by the concerned Foreign govt. impacting  the Indian interests. This process needs to be further expedited.

6. Dissemination of Information should preferably be English as the exporting community largely comprises of SMEs and finds translation time consuming & costly. The data transmitted in the foreign languages does not have any meaning to the exporting community.

7. While the Council appreciates the diverse nature of work undertaken by our diplomats and the officers do cooperate with the Council in its efforts to boost exports from the Country. 

8. However, the Mission needs to be more sensitive to the constraints in which the Council and SMEs operate, particularly budget constraints. 

9. Besides assisting the Council at the macro level , the Mission should also help the Council in executing the micro details.

I think with the today’s deliberations and interactions with the exporting community and with the organizations associated in facilitating exports will place the things in the right perspective to boost Indian Exports in the region.

The Council had recently organised BSM in Moscow and St. Petersburg and the Reverse BSM of CIS countries. The Council has planned an Mega event in the India Engineering Exhibition (INDEE-2006) at Moscow in August,2006.

The exporters commitment to this region will take Indian the exports to great height in the coming years.

Thank you.

